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WEST BENGAL EXPORT BRIEF

India-UK CETA 2026: What West Bengal
Exporters Need to Know - and Do Next

India-UK CETA 2026

New pathways for
West Bengal exporters

Trade opportunity meets exporter readiness

Tea + Leather + Engineering + Marine + Jewellery + Food

In force from 15 July 2026 Kon.KA-rA\\_ Y

A more competitive export route

@ TEA @ LEATHER @ ENGINEERING O/\rIlARmE QJEWELLERY E FOOD

Bengal National Chamber of Commerce & Industry EEEHEEE

A practical guide to market access, sector opportunities and shipment readiness after the

agreement entered into force on 15 July 2026.

A live trade agreement - with a practical opportunity for Bengal

The India-UK Comprehensive Economic and Trade Agreement (CETA) entered into force on 15 July 2026.
It gives Indian exporters preferential access on nearly 99% of UK tariff lines, covering almost 100% of the
value of India's exports to the UK. That does not mean every product is automatically duty-free: eligibility
depends on the product code, tariff staging, and rules of origin.

For West Bengal, the agreement is commercially relevant because it aligns with established strengths in
tea, leather and footwear, engineering goods, marine products, gems and jewellery, and value-added food
products. The opportunity is real; the advantage goes to firms that convert it into compliant, buyer-ready
shipments.

CETA in simple terms

Lower UK import duties can make qualifying Indian products more competitive, whether an exporter

uses the saving to improve a buyer's landed price, protect margin, or invest in better packaging, service
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and distribution. The agreement also includes provisions relevant to services, investment, trade

facilitation and professional mobility.

The commercial takeaway is straightforward: treat CETA as a market-entry tool, not a guarantee of an
order. UK buyers will still judge products on quality, reliability, price, regulatory fit and responsible

sourcing.

Early signals from Kolkata

Kolkata flagged off its first jewellery export consignment to the UK under CETA on the day the
agreement entered into force. Kolkata exporters participated in a nationwide inaugural jewellery
shipment valued at US$10 million. Separately, media reports described early Kolkata consignments
across product categories as being worth about Rs 28 crore; exporters should cite the original report if

using that figure in marketing material.

The first-day activity is a useful signal of intent, but it should not be read as proof of long-term demand.

Sustained export growth will depend on repeat orders, buyer confidence and operational compliance.

Where West Bengal businesses may gain

Darjeeling tea and premium food products

Darjeeling tea has strong recognition in the UK. Producers can position it around provenance,
geographical-indication protection, specialty quality, traceability and premium gifting or wellness
formats. Processed foods, snacks, spices and fruit-based products may also benefit, particularly where the

exporter can meet UK labelling, allergen, food-safety and packaging requirements.

Some processed-food tariffs before CETA were high in individual categories, but the exact benefit must be
checked against the product's HS code and the CETA tariff schedule. Avoid making a blanket 70% saving

claim for a broad food portfolio.

Leather and footwear

Leather, leather products and footwear are among the prominent beneficiaries. However, tariff
elimination is not necessarily immediate for every line: some liberalisation is phased over up to five years.
Businesses around the Bantala Leather Complex should verify the precise tariff treatment and product-
specific origin rule before promising a 0% rate to a buyer.

Engineering goods and steel-linked products

Engineering components, electrical equipment, fabricated metal products and machinery can gain from
lower tariffs, but rates differed by product before CETA. Rather than saying engineering tariffs were
uniformly as high as 18%, quote the relevant HS code: mechanical machinery was generally lower, while

certain transport-related products faced higher duties.
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A further caution: UK steel safeguard measures and tariff-rate quotas can still affect particular steel

lines. Engineering exporters should assess both CETA preference and any quota or safeguard condition
that applies to their specific product.

Marine products

Frozen shrimp, fish products and value-added seafood can become more price-competitive, but tariff
preference is only one part of market access. Traceability, sanitary controls, cold-chain integrity, residue

testing and sustainability expectations remain central to UK buyer approval.

Gems and jewellery

Jewellery was among the first sectors visibly using CETA. For Kolkata manufacturers and artisans, the
strongest proposition is not only lower duty but a combination of design, craftsmanship, dependable lead

times, responsible sourcing and transparent product documentation.

INDIA-UK CETA 2026

~99%

West Bengal sectors with export potential UK tarif lines

covered

CETA is now in force. Preferential tariff a an improve competitive - if products qualify.

@ Darjeeling Tea 6' Leather & Footwear _@ Engineering Goods
CETA opportunity CETA opportunity CETA opportunity
Premium positioning Improved price competitiveness Lower tariff barriers by product
Beready: Gl traceability & labelling Be ready: Verify tariff staging & origin rules Beready: Confirm HS code, standards & quotas
o Marine Products Q Gems & Jewellery E Processed Foods
CETA opportunity CETA opportunity CETA opportunity
Stronger scope for seafood exports Duty relief and premium demand Potential for value-added products
Beready: Cold chain, SPS & traceability Be ready: Design, sourcing & documentation Beready: Food safety, allergen labels & packaging

Before using CETA preference

0 Correct HS code @ Rules of origin evidence 0 Origin declaration / certificate

@ UK product compliance @ Buyer and logistics readiness

Source context: India-UK CETA entered Into force on 15 July 2026. Product-level treatment must be checked before shipment

Before you quote a zero-duty price

CETA preference is not automatic. Before quoting a UK buyer, verify the following for each product and
shipment:

e The exact HS code and UK tariff treatment, including any staging or product-specific exception.
e The product-specific rule of origin and the availability of evidence for originating materials and
processing.
e The correct origin declaration or certificate process and the buyer's customs requirements.
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e UK product rules, including food safety, sanitary and phytosanitary requirements, labelling,

packaging, testing and conformity obligations.

e Commercial requirements: buyer onboarding, insurance, logistics, Incoterms, payment security,
delivery lead time and returns handling.

e Sustainability, labour, traceability and supply-chain information increasingly requested by UK
retailers and distributors.

This is the key perspective missing from many early CETA announcements: lower tariff costs help, but
compliance and commercial execution determine whether the preference turns into a durable business

advantage.

A practical 30-day action plan for exporters

e Map your top five products to HS codes and check their CETA tariff treatment and origin rules.

e Prepare a UK buyer pack: product catalogue, technical specifications, test reports, certifications,
packaging images and price terms.

e Review origin documentation with your customs broker, freight forwarder or trade adviser before the
first preferential shipment.

e Identify two target UK buyer segments - for example, premium retail, ethnic retail, foodservice,
sourcing agents or e-commerce - and tailor the pitch.

e Use a trial order to validate paperwork, customs clearance, packaging durability and buyer feedback
before scaling.

Conclusion

CETA has opened an important new channel for West Bengal exporters, but the best results will come
from disciplined preparation. Tea gardens, leather manufacturers, engineering firms, seafood processors,
jewellers and food businesses should approach the UK market with an accurate tariff check, robust origin

evidence, strong compliance systems and a clear buyer proposition.

The question is not simply whether the UK market is more accessible. It is whether each exporter is

ready to use that access well.

Official references and exporter resources

. UK Government: India-UK CETA treaty text and associated documents

° UK Government: confirmation that the agreement entered into force on 15 July 2026

° Government of India / PIB: CETA implementation and sectoral overview
. ICEGATE: advisory on CETA rules of origin

. UK Government: rules-of-origin guidance

° Council for Leather Exports: certificate-of-origin guidance

° Government of West Bengal: Export Hub and district export resources

° Economic Times: Kolkata's first jewellery export consignment under CETA
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https://www.gov.uk/government/collections/comprehensive-economic-and-trade-agreement-between-the-united-kingdom-of-great-britain-and-northern-ireland-and-india
https://www.gov.uk/government/news/historic-uk-india-free-trade-agreement-is-now-in-effect
https://www.pib.gov.in/PressReleasePage.aspx?PRID=2284878&lang=1&reg=+3
https://www.icegate.gov.in/guidelines/others/advisory-india-uk-comprehensive-economic-and-trade-agreement-ceta-rules-origin
https://www.business.gov.uk/export-from-uk/markets/india/trade-agreement/rules-of-origin-in-india/
https://leatherindia.org/certificates-of-origin-under-india-uk-ceta/
https://silpasathi.wb.gov.in/export-hub/deap
https://economictimes.indiatimes.com/industry/cons-products/fashion-/-cosmetics-/-jewellery/india-uk-fta-kolkata-launches-landmark-jewellery-exports-to-uk-with-zero-duty-access/articleshow/132414794.cms

